




The most common ownership categories have been 
discussed above. For more details regarding how to 
apply the rules or for information regarding other 
ownership categories, please call us or consult the 
FDIC website. Visit www.myFDICinsurance.gov 
and use EDIE the Estimator to learn more about 
your coverage.

On October 14th, the FDIC announced the 
Temporary Liquidity Guarantee Program, which 
provides two forms of protection. First, it guaran-
tees certain newly issued senior unsecured debt, 
including promissory notes, commercial paper, inter-
bank funding, and any unsecured portion of secured 
debt. Instruments issued before June 30, 2009 
would be protected until June 30, 2012. Ad-
ditionally, the new program provides unlimited 
deposit insurance coverage for non-interest bearing 
deposit transaction accounts, which are mainly pay-
ment-processing accounts used by businesses. This 
guarantee expires at the end of 2009.

National Credit Union Administration 
(NCUA)
www.ncua.gov
Similar to the protection afforded by the FDIC to 
member banks, the National Credit Union Admin-
istration provides share insurance to account holders 
at insured credit unions. As of October 3, 2008, 
share accounts are insured up to $250,000 until 
December 31, 2009. NCUA coverage is very 
similar to that provided by the FDIC.  To help 
you better understand your share protection, the 
NCUA has provided an “Estimator” on its web-
site. 

As of October 3, 2008, share accounts are 
insured up to $250,000 until December 31, 
2009. Coverage is applied on a per credit union 
basis, so the maximum coverage amount applies to 
accounts at each credit union. Separate coverage is 
available on multiple accounts if you have different 
ownership interests in different types of accounts. 
The ownership categories are similar to those de-
fined by the FDIC: single accounts, retirement 
accounts, joint accounts, and revocable trust or 

payable on death accounts. The NCUA website 
states that if a credit union fails, payouts are usually 
done within three days from the time the institution 
closes its doors.

Treasury Guaranty Program
www.ustreas.gov
In September 2008, the Treasury Department 
announced the establishment of and opened a 
guaranty program for money market mutual funds. 
Investors in participating money market funds are 
protected against those funds “breaking the buck,” 
or falling below the standard $1 net asset value. 
The program will initially operate for a three month 
term, after which the Secretary of the Treasury may 
choose to renew the program up to September 
18, 2009.

Coverage is only provided to shareholders for the 
amounts held in participating funds as of September 
19, 2008. Both taxable and tax-exempt money 
market funds are eligible to participate. However, 
only those fund companies who apply for and pay 
a fee to participate in the program are eligible for 
protection. Schwab, Fidelity, and Vanguard money 
market funds have applied for coverage under the 
program. You will need to contact other institutions 
directly to determine if they are participating.

Essentially, the Treasury’s guaranty program will 
protect whatever amounts you held in a participat-
ing money market fund as of September 19, 2008 
as long as the program remains in effect.

Securities Investor Protection Corporation 
(SIPC)
www.sipc.org
SIPC helps individuals whose money, stocks, and 
securities are stolen by a broker or put at risk when 
a brokerage fails for other reasons. While cash 
and securities are protected, commodity futures 
contracts and currency, as well as investment con-
tracts, such as limited partnerships, are ineligible for 
protection. SIPC provides up to $500,000 of 
coverage for accounts held in each separate cat-
egory, with a limit of $100,000 for cash claims. 

Are Your Assets Protected?
As your financial advisors, we are concerned with 
ensuring the security of your financial assets and 
data. We have selected financially sound and ex-
perienced custodians – Charles Schwab & Co., 
Inc. and Fidelity Investments. Both are financially 
healthy institutions, and both have the internal con-
trols and business standards necessary to keep your 
assets safe. Your accounts held at both institutions 
are protected by SIPC insurance. 

It is important that you be vigilant about protecting 
your assets outside of Schwab and Fidelity before 
a problem strikes. Ensure that your banks and sav-
ings associations are FDIC insured. Credit unions 
should have National Credit Union Share Insur-
ance. Membership in SIPC is automatic for broker-
age firms with few exceptions, but participation in 
the Treasury’s money market guaranty program is not 
automatic.

If you have concerns about the safety of your as-
sets, please call us immediately.

Why Long Term Care 
Insurance Policy 
Rates Have Increased
By: Michael C. Mullen, CLU 

1) Most actuaries assumed that about 8% of the 
people who purchased long term care insurance 
would drop their policies.  In reality, a very small 
percentage of LTCI policyholders drop their poli-
cies – it’s only about 2%.  That may seem like a 
small difference, but that alone could account for 
the need to raise premiums.  

2) Many of the initial assumptions presumed a 
higher interest rate environment. The low interest 
rates we’ve experienced over the past several years 
have impacted the growth of the “reserve” funds, 

all the equity asset classes decline.

Since it isn’t possible to completely diversify away 
risk within the equity asset classes, we need an 
allocation to fixed income.    As equities have 
declined in 2008, the allocation to the domestic 
and international fixed income asset classes has pro-
vided a measure of stability. Our client portfolios 
are down significantly less than the 40% decline of 
the S&P 500 since October 2007 because of the 
allocation to fixed income.

Selection:  The mutual funds and separately man-
aged accounts that we recommend are chosen to 
provide exposure to the various asset classes.  Suc-
cess in selection is an investment that delivers or 
bests the return of the benchmark for its asset class 
over full market cycles.  Our choices in both the 
fixed income and equity asset classes have passed 
the test.
    
Cash:  Funds needed in the near-term for retire-
ment spending, the repayment of a mortgage, the 
payment of tuition, etc., should not be in the 
equity markets;  they should be held in cash or 
cash-equivalents in the form of checking, savings and 
money market accounts at commercial banks, and 
money market funds at custodians such as Schwab 
or Fidelity.  As part of our comprehensive planning 
process, we continue to work proactively with our 
clients to anticipate cash needs and ensure that the 
necessary funds are available.
    
Steps We Are Taking…. 
Rebalancing:  Across the board declines in the eq-
uity markets have left portfolios below the target al-
location to equities and above the target allocation 
to fixed income.   Our rebalancing discipline would 
have clients trimming fixed income positions (sell-
ing “high”) and adding to equity holdings (buying 
“low”).  We are encouraging our clients to rebal-
ance back to their target allocations; nevertheless, 
given the stomach-wrenching declines in equities, 
we understand when you choose to stay with the 
more conservative fixed income oriented allocation 
to which the markets have moved your portfolio.

Tax Losses:  For clients with taxable accounts, we 
are in the process of realizing capital losses to offset 
capital gains from sales and distributions in 2008 

and beyond.  Up to $3,000 in net capital losses 
can be deducted from ordinary income, and excess 
losses may be carried forward to future tax years.

Looking Ahead…. The turmoil in the capital mar-
kets has been unsettling and unnerving, to say the 
least.  Sticking with equities during markets such 
as these is difficult. But, the market’s response, as 
measured by the S&P 500, to past financial crises 
is instructive:  up 16.8% in 1988 following the 
1987 stock market crash; up 30.5% in 1991 
following the 1989-1990 savings and loan crisis; 
up 21% in 1999 following the 1998 bailout of 
Long-Term Capital Management; and up 28.7% 
in 2003 following the 2000 dot-com crash and 
the 2001 terrorist attacks.  And, now that com-
parisons are being made to the Great Depression, 
it is relevant to note that the S&P 500 was up 
54% in 1933. 

Asset Safety
By: Laurie A. Belew, MS, MBA 

Given the recent turmoil in the U.S. financial sys-
tem, many investors are concerned about the safety 
of their cash and money market funds. This presents 
us with an opportunity to review the asset protec-
tion provided by institutions such as the Federal 
Deposit Insurance Corporation (FDIC), the Na-
tional Credit Union Administration (NCUA), the 
Securities Investor Protection Corporation (SIPC), 
as well as the new program established by the U.S. 
Treasury for money market mutual funds. As this 
article goes to press on October 23rd, it seems 
that the laws, rules, and regulations are changing 
daily. We have done our best to stay on top of 
these changes and provide you with up-to-date 
information.

Federal Deposit Insurance Corporation 
(FDIC)
www.fdic.gov
The FDIC insures all deposits at insured banks and 
savings associations, including checking, savings ac-
counts, money market deposit accounts, and certifi-
cates of deposit, up to the insurance limit. It does 

not insure money invested in stocks, bonds, mutual 
funds, money market funds, life insurance policies, 
annuities, or municipal securities.

On October 3rd, FDIC deposit insurance tempo-
rarily increased to $250,000 per depositor per 
insured bank through December 31, 2009. (Previ-
ously the basic insurance amount was $100,000, 
and the insurance amount for self-directed retirement 
accounts was $250,000.) Separate FDIC cover-
age applies to deposit accounts held in different 
categories of ownership, e.g., Single Accounts, 
Retirement Accounts, Joint Accounts, and Revo-
cable Trust Accounts. In essence, you may qualify 
for greater than the basic insurance amount at one 
institution if you own accounts in each of these 
different categories.

Single Accounts are titled in only one person’s •	
name. All single accounts at the same institu-
tion are added together and the total insured 
amount is $250,000.
Retirement Accounts are owned by one per-•	
son and titled in the name of that person’s re-
tirement plan. The following plans are insured: 
Individual Retirement Accounts (including 
traditional, Roth, SEP, and SIMPLE IRAs), 
Section 457 plans, self-directed defined con-
tribution plans, and self-directed Keogh plans. 
All retirement plan accounts at the same insti-
tution are added together and the total is in-
sured up to $250,000. Insurance coverage 
is not related to named account beneficiaries.
Joint Accounts are owned by two or more •	
people, and each person’s share is insured up 
to $250,000. Thus, a joint account owned 
by a couple may have up to $500,000 of 
coverage. An individual’s shares of all joint ac-
counts at the same insured bank are added to-
gether and the total insured amount is limited 
to $250,000.
Revocable Trust Accounts may be either •	
payable-on-death (POD) accounts or liv-
ing trust accounts. The trust owner receives 
$250,000 of insurance for the interest of 
each qualifying beneficiary, i.e., the owner’s 
spouse, child, grandchild, parent, or sibling. Continued Pg. 4
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Asset Class Performance: Q3 2008

U.S. Fixed Income
(Lehman Bros. Aggregate Bond Index)
International Fixed Income
(JP Morgan GBI ex-US (Hedged) Index)
U.S. Equities, Large
(S&P 500 Index)
U.S. Equities, Small
(Russell 2000 Index)
International Equities, Large
(MSCI EAFE Index)
International Equities, Small
(S&P/Citigroup EPAC Ext. Mkt. Index)
Real Estate Investment Trusts (REITs)
(NAREIT Equity Index)
Commodities/Natural Resources
(Goldman Sachs Commodities Index)

-.49%
 

2.61%
 

-8.37%

-1.11%

-21.05%

-22.98%
 

5.55%
 

-28.61%
 

Quick Planning Question: 
Do you have any bank account balances greater than 
$250,000 (individual) or $500,000 (joint)? 
If so, please call us to confirm the protection of your deposits

1925 Isaac Newton Square
Suite 400
Reston, Virginia 20190

1.703.889.1111 phone
1.877.395.7795 toll free
1.866.366.9233 fax

The Quarter in 
Review
By: Marjorie L. Fox, JD, CFP®, AIF®

Meltdown…. As recently as the end of 
the third quarter, observers were comparing 
the decline in the equity markets since Oc-
tober 2007 to declines during the 1987 
stock market crash,  the 1989-1990 sav-
ings and loan crisis, the 1998 bailout of 
Long-Term Capital Management, and the 
2000 dot-com crash.  After the S&P 
500 dropped 22% in the first eight 
trading days of October, the comparison 
shifted to the Great Depression.

Given the turmoil in the capital markets, it 
seems fitting to review our investment strat-
egy and the steps that we have taken/are 
taking with our clients and their portfolios.   
When we effectively manage what we are 
able to control, we reduce the impact on 
portfolios of what is beyond our control.

Our Investment Strategy…. 

Allocation:  In the design and implementa-
tion of globally diversified portfolios, Fox, 
Joss & Yankee focuses on the return, risk 
and correlation characteristics of the various 
fixed income and equity asset classes.

Recall that correlation measures the extent 
to which prices of securities move in the 
same direction.  Many of the asset classes 
that we include in portfolios are non-cor-
related.  That is, there are periods of time 
when prices tend to move together and 
other times when prices move in different 
directions.  As we saw in 2003, 2004 
and 2005, there can be years when all 
of the equity asset classes produce positive 
returns.  The 2000-2002 bear market 
demonstrated that there can be years when 
positive returns from some (real estate 
and commodities) partially offset negative 
returns from others (domestic and interna-
tional equities).  And, we are seeing in 
2008 a year when Continued Pg. 2
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Please remember that past performance may not be indicative of future results.  Different types of investments involve varying degrees of risk, and there can be no assurance that the future 
performance of any specific investment, investment strategy, or product made reference to directly or indirectly in this newsletter, will be profitable, equal any corresponding indicated 
historical performance level(s), or be suitable for your portfolio.  Due to various factors, including changing market conditions, the content may no longer be reflective of current opinions 
or positions.  Moreover, you should not assume that any discussion or information contained in this newsletter serves as the receipt of, or as a substitute for, personalized investment 
advice from Fox, Joss & Yankee, LLC.  To the extent that a reader has any questions regarding the applicability of any specific issue discussed above to his/her individual situation, he/she 
is encouraged to consult with the professional advisor of his/her choosing.  A copy of our current written disclosure statement discussing our advisory services and fees is available for 
review upon request.
Historical performance results for investment indices and/or categories have been provided for general comparison purposes only, and generally do not reflect the deduction of transaction 
and/or custodial charges, the deduction of an investment management fee, nor the impact of taxes, the incurrence of which would have the effect of decreasing historical performance 
results. It should not be assumed that your account holdings correspond directly to any comparative indices. 

Tonya at a Glance
By: Tonya Malone

In April of this year I was fortunate to be offered 
a position with Fox, Joss & Yankee. Since then 
I have learned a lot about the financial planning 
industry, and have even begun taking the CFP® 
Para-Planner course. I have had the opportunity 
to speak with many of you in the last six months; 
I am truly looking forward to speaking with and 
meeting more of you!

After graduating high school I began my col-
lege career at Northern Virginia Community 
College. While attending NOVA I worked 
for First Virginia Bank (now BB&T), first as a 
teller and shortly thereafter as a customer service 
representative. I have always known that I love 

working with people, however my time at the 
bank made me realize that I also enjoy working 
with numbers.

In August of 2003, I married Chris Malone, 
who was on active duty in the U.S. Army, 
stationed at Schofield Barracks, Hawaii. Six 
months after we were married he deployed to 
Afghanistan for 12 months. That was difficult 
for me, but I found ways to make the time go by 
as fast as possible. 

Once Chris returned from Afghanistan we knew 
we only had about a year before the next de-
ployment and in July of 2006 he deployed 
again, this time to Iraq for 15 months. I learned 
a tremendous amount about myself during this 
time.     			     Continued Pg. 4

Save the Date:
Thursday, December 4th. 
Third Annual FJY Holiday 
Open House. 4-7:30 p.m.

Tonya Cont.
Not only did I handle school, work, and all the 
other day-to-day activities, but also I managed all 
of his jobs. Thus, I became a painter, electrician, 
plumber, carpenter, and mechanic. I realized that I 
was capable of so much more than I had ever given 
myself credit.

Outside of school and work, I volunteered with the 
Family Readiness Group, a group of military wives 
who keep in contact with other military wives and 
family members, and Habitat for Humanity.

In January 2008, Chris and I (and our golden 
retriever, Ceker) moved back to Northern Virginia. 
Chris has been reassigned to Fort Myer to work 
with the Old Guard. I still remember when the 
pilot said, “Welcome to Washington Dulles, it is 
currently nine degrees”; ten short hours ago it had 
been 85 degrees and sunny. Nonetheless, we are 
happy to be home with our family and friends, 
and we look forward to no more deployments! 
We now live in Arlington, Virginia. We love to 
keep active, especially with anything that gets your 
adrenaline going -- I have recently begun kick box-

ing! We also enjoy catching up on lost time with 
family and friends, and spending time together!

Insurance Rates Cont.
and that, too, has resulted in some policies having 
a premium increase.  

3) Higher than expected claims – a lot of people 
are making claims on their long term care policies.  
The claims are being paid and the claims are lasting 
longer than many actuaries had predicted.  

The information above was provided by Michael 
C. Mullen, CLU, of Washington Financial.  Mr. 
Mullen can be reached at 703.759.1993 or 
mullenclu@cox.net.  

FJY News

Please see our website for recent articles quoting 
FJY advisors. Marjorie was quoted several times 

throughout the quarter in the Washington Post, 
and in August in the New York Times. Jon was 
quoted in articles in Investment News and Regis-
tered Rep magazine.

Marjorie participated in a local professional devel-
opment program sponsored by the National Capital 
Area chapter of the Financial Planning Association.  
Dan attended the National Association of Personal 
Financial Advisors (NAPFA) West conference in 
Denver. He learned about topics such as social se-
curity and longevity estimates. Jon attended the 
Schwab Impact Conference in Atlanta. He partici-
pated on a career development panel and attended 
sessions covering Human Capital management, and 
the current economy. 

Our investment committee continues to perform due 
diligence for all asset classes. Between meetings, 
conference calls, conferences, and internal research, 
the investment committee members participate in 
multiple efforts to ensure that our investments are 
the best available and that we are invested in the 
appropriate asset classes. 

Tonya and SSG Christopher Malone


